
Meet Brett McRae
Brett McRae is always on the go. The 29-year-old newly 
elected president of the Young Cattlemen’s Council is  
consistently looking for new and improved ways to  
maximize his farm’s potential.

Working with his parents, Blair and Lois, and sister, 
Melissa, Brett is the fifth generation to operate on 

Mar Mac Farms, just southwest of Brandon, Manitoba. 
The McRaes raise over 200 head of purebred Red  
Angus, Black Angus and Simmental cattle and grow 
approximately 1,000 acres of barley, wheat, oats, canola 
and yellow peas, in addition to 300 acres of hay and 100 
acres of forage corn.
 
“Our land base is very well suited to both cattle and crop 
production,” Brett says. “The key for our farm going 
forward is to really integrate the cattle and the grain land 
together and get the best out of both, synergistically  
using the two together.”
 
Brett says the family’s purebred livestock definitely holds 
the farm’s biggest export potential. While live cattle have 
been exported, genetics in the form of semen and  
embryos have the most international potential. He adds 
that their biggest buyer is absolutely the United States, 
but they have sent live cattle as far as Russia.
 
While most of the McRaes’ cattle customers reside within 
a one-hour radius of Mar Mac Farms, Brett says the elite, 
top 10 per cent of the herd, often travel farther. Where 
average sales range between $4000 and $6000, the best 
animals can reach the $10,000 to $20,000 range. Brett 
says this is where international interests come into play.
 
Brett recently sold one of his bulls to the US, giving him 
the experience of getting a live commodity across the 

border. “It’s unfortunate that there is so much extra cost 
involved to sell a bull to someone only a few hours away, 
just because they are on the other side of a line on a 
map.” 

Lois and Melissa also had the opportunity to visit a buyer’s 
farm in Kansas, where the family had sold a bred heifer. 
Later that year, she was shown at the National Western 
Stock Show in Denver.

“We went down for the show as a family,” Brett says. “We 
were so proud to see one of our heifers shown at such a 
prestigious event. It was pretty neat.”



 
This experience presented Brett the opportunity to  
compare the quality of cattle between the two nations.
 
“For being a much smaller national herd here in Canada, 
our quality was right up there with the Americans. We 
might be biased, but we thought in the Red Angus breed, 
maybe even a little better,” he laughs and repeats: “We 
might be a little biased.”
 
While the McRaes are not immediately dependent on 
direct export, Brett says without it, they would certainly 
feel the pinch.
 
“Our customers are using our bulls, and then selling their 
calves.  Without trade, they won’t get as much money for 

their calves and then they wouldn’t have as much to spend 
on our bulls.”

Access to foreign markets is imperative for Brett’s  
customers and their buyers, including slaughtering and 
meat-packing operations.  Opening access to as many 
markets as possible means more money for Brett’s  
customers in the form of higher prices and sales, and  
consequently increased business for the McRaes. Leveling 
the field through free trade is key.
  
“The Trans Pacific Partnership is going to be extremely  
important for Canada” he says. “If the beef produced 
from the offspring of our bulls remain disadvantaged in 
Japan by the existing high tariffs, then I will not maximize 
the price I could receive for my bulls.”
 
“Having trade agreements is crucial to the livestock  
industry, and the ag industry as a whole,” he adds. 
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